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Senior housing
and family offices

A mutually beneficial partnership

Real estate has long been a fundamental asset class for family offices, given that it can help provide generational
wealth thanks to its tax-advantage benefits, sustainable cash flow and long-term capital appreciation. However,
there is one real estate category that deserves more serious consideration as part of a family office’s investment
strategy: senior housing.

The long-term outlook for senior housing is strong. Demographic
trends' are driving what'’s expected to be an explosion in demand
for a market segment at a time when supply of new senior
housing remains low. That’s why as many family offices look
for new investment opportunities, senior housing is becoming
a desirable option.

It can also be mutually beneficial, as the senior housing sector
needs investors that take the long view to finance and sustain
its long-term growth.

Demographic and investment shifts

As the youngest baby boomers are nearing retirement and the
oldest boomers turn 80 next year?, senior housing is primed for
strong growth over the next 10 to 20 years. To meet the demands
of an aging population, new construction activity will have to
pick up significantly in the near term.?

There’s also a shift in the types of investors needed to meet this
demographic tailwind. Much of the investment in this sector has
come from public and private real estate investment trusts (REITs)
and private equity firms. But it's become clear that senior housing
requires patient capital to meet its real estate as well as operational
needs. Family offices by design tend to view investments as more
of a marathon than a sprint, and were seeing more family offices
investing in both the real estate and the operators.
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Mutual benefits

Because senior housing is a growth sector, it's going to require
significant amounts of capital from sources that historically have not
invested heavily in this space, particularly for the new construction
that will be required over the next decade to meet the increased
demand. Furthermore, senior housing is a needs-based industry.
Unlike trend-driven investment opportunities, this is a sector of
the market that should remain robust in the next 20 years.

REITs and private equity, which have been the growth engine for
senior housing over the past 20 years, have largely followed a
bifurcated property company and operating company (PropCo-0pCo)
structure. By separating a facility’s operations from its ownership, it
protects the property owner’s assets, but it also leaves the operating
company exposed to long-term risks.

Unlike other real estate investments, senior housing leans heavily
on the operational side. To achieve next-level growth, the senior
housing sector needs more investment in operations, and that’s
something only large-scale patient investors—such as large family
offices—can provide through direct investments.

The senior housing sector needs investors that take the
long view to finance and sustain its long-term growth.
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Investment vehicles

Family offices interested in exploring senior housing opportunities Whether youre a small family office that uses a third-party investment
have several investment instruments at their disposal. Public REITs manager or a larger office that makes direct investments, senior

or mutual funds are good options for smaller offices that want to dip housing is an attractive opportunity because of the growth projections
their toes in the water and focus primarily on the real estate. Larger and the needs of the industry. Family offices provide the kind of
family offices can invest directly in the property and operator or stable capital that the senior housing industry needs while potentially
co-invest with other family offices. generating returns for multiple generations within the families.
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“BMO” refers to BMO Financial Group, a diversified financial services organization and a trade name used by Bank of Montreal its subsidiaries and affiliates including BMO Bank
N.A. in the United States.

“BMO Wealth Management” is a brand delivering investment management services, trust, deposit and loan products and services through BMO Bank N.A., a national bank with
trust powers; family office services and investment advisory services through BMO Family Office, LLC, an SEC-registered investment adviser; investment advisory services through
Stoker Ostler Wealth Advisors, Inc., an SEC-registered investment adviser; and trust and investment management services through BMO Delaware Trust Company, a Delaware
limited purpose trust company. “BMO Family Office” is a brand name that refers to BMO Bank N.A., BMO Family Office, LLC, and BMO Delaware Trust Company. The BMO Family
Office brand provides family office, investment advisory, investment management, trust, banking, deposit and loan products and services. These entities are all affiliates and
owned by BMO Financial Corp., a wholly owned subsidiary of the Bank of Montreal. BMO Delaware Trust Company operates only in Delaware, does not offer depository, financing
or other banking products, and is not FDIC insured. Not all products and services are available in every state and/or location. Family Office Services are not fiduciary services and
are not subject to the Investment Advisers Act of 1940 or the rules promulgated thereunder. Investment products and services are: : NOT A DEPOSIT—NOT INSURED BY THE FDIC
OR ANY FEDERAL GOVERNMENT AGENCY—NOT GUARANTEED BY ANY BANK—MAY LOSE VALUE. Capital Advisory Services are offered by a division of BMO Bank N.A.

BMO Commercial Bank is a trade name used in the United States by BMO Bank N.A. Member FDIC.

This report and any discussions of specific securities, fund managers, or investment strategies are for informational purposes only and are not investment advice. This report does
not predict or guarantee the future performance of any security, fund manager, market sector, or the markets generally.

This report contains our opinion as of the date of the report. We will not update this report or advise you if there is any change in this report or our opinion.
We do not represent or warrant that this report or our opinions are accurate or complete. This report and our opinions are based on numerous sources believed to be reliable.

This report is not an offer to sell any security. Any offer to sell a security will only be made through an offering memorandum, prospectus, or similar document from the issuer
describing the terms, considerations, and risks relating to such security.

This report is not a client-specific suitability analysis or recommendation, to buy, sell, or hold any security. Do not use this report as the sole basis for your investment decisions. Do
not select an asset class, investment product, or investment manager based on performance alone. Consider all relevant information, including your existing portfolio, investment
objectives, risk tolerance, liquidity needs and investment time horizon.

Forward-looking statements in this report involve risks, uncertainties and other factors that may cause actual performance to differ materially from the projections and opinions
contained in the report. Do not place undue reliance on these forward-looking statements, which reflect our opinions only as of the date of the report. The words “may,” “could,”
“should,” “would,” “suspect,” “believe,” “expect,” “intend,” “forecast,” and similar expressions identify forward- looking statements. Forward-looking statements are not guarantees
of future performance or events. Forward-looking statements involve risks and uncertainties about general economic factors. It is possible that predictions, projections and other
forward-looking statements will not be achieved. General factors that could cause our predications or projections to change include general economic, political and market factors;
interest and foreign exchange rates; global equity and capital markets; commodities markets; business competition; technological changes; changes in laws and regulations;

judicial or regulatory judgments; legal proceedings; and catastrophic events.

Investment involves risk. Market conditions and trends will fluctuate. Investment returns fluctuate, and investments when redeemed, may be worth more or less than the original
investment. Asset allocation and diversification do not guarantee a profit and do not eliminate the risk of experiencing investment losses. Past performance is not indicative of
future results.

Alternative investments, such as private equity and hedge funds, present higher risks than other securities. These risks include illiquidity, stock or sector concentration, financial
leverage, difficulties in valuation, and short selling. Alternative investments have minimal regulatory oversight and alternative fund managers have the latitude to employ
numerous investment strategies with varying degrees of risk.
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